Immunotec Brings Family Harmony to the Sunshine State

Jim Spencer has unique reason to appreciate Immunocal

Jim Spencer didn’t come to Immunotec Research the usual way.  He was working as a photographer and advertising consultant when approached by an associate to produce a campaign for Immunocal in the United States. The US government had just approved Medicare and Medicaid reimbursement status for Immunocal.  Jim needed to do some research in order to properly sell the company and its products.  What he read convinced him that Immunotec was home to a breakthrough.

In January of 1999, Jim called six friends and convinced them to travel with him to Immunotec’s Home Office in Montreal.  They left 80( temperatures in Florida for a frigid -30( in Quebec.  Thankfully, the reception at Immunotec was a warm one!  The group spent an entire day with Chuck Roberts, John Molson and Dr. Gustavo Bounous.  They toured the facilities, asked questions and looked at the company’s direction with regard to its compensation plan.  Fortunately, Dieter Beer and Dr. Jimmy Gutman happened to be in the office that day, and Jim and his group had the privilege of first-class exposure to the company and its principals.

Jim arrived back at his home near Miami, determined to make a concerted effort to build an Immunotec business.

The first person he really wanted to test the product on was his mother-in-law.  She was the reason that Jim had originally moved to Florida from his home in New York.  She was virtually bed-ridden, disabled by fibromyalgia, arthritis and osteoporosis.  Jim had purchased a large home and moved her in with his family.  Although she was enduring painful cortisone shots every six weeks, she refused to try Immunocal because it hadn’t been prescribed by her doctor. So each day for the next 3 months Jim mixed up an Immunocal drink and took it himself.

And then the flu hit the Spencer home.

Jim’s wife, his mother-in-law and the children all suffered the multiple discomforts of the seasonal onslaught: fatigue, nausea, aches and pains and fever. At least one out of every 10 Americans comes down with the flu each year, usually between late fall and early spring, but having been on Immunocal for three months, Jim was not affected at all.  After noticing this, and when she recovered from the flu, Jim’s mother-in-law decided to try Immunocal too.  Over the next ninety days Jim observed a transformation in her.  The symptoms that had limited her movements began to disappear.  She started to do chores around the house – sweeping the kitchen and tidying up after the children.  She ventured outside and began to shop again.  In her fifth month on the product, she bought her own house … and moved out!

In the years since Jim has been with Immunotec, he’s seen a dramatic increase in his sales organization.  With recent changes to the Compensation Plan, he knows that a great deal more growth is on the horizon.  Since its inception in May of 2002, Jim has been an active member of Immunotec’s Achievers Club.  Immunotec audiences have benefited from the in-depth product knowledge he shares while touring North America with Jim Britt, headlining at Health/Wealth Seminars.

Aside from the obvious benefit – hey, his mother-in-law did move out!  - Jim enjoys the freedom his Immunotec business affords him.  He can travel, pursue his personal interests and take time to spend with his wife and children.  

Next time you talk to Jim about his Immunotec experience, you’ll know why he’s really smiling!

